Cabochon Jewelers


Could You Use An Extra $29,678 This Year?
Dear Small Business Owner,

It’s 10:37am on a typical Tuesday. You’re at work, in the middle of your daily routine. (For this little exercise the kind of work you do doesn’t matter.)
Your phone rings. You answer and the voice on the other end says, “Hello, my name’s Mary Smith. I got your name from Fred Jones. He says you’re the one to talk to about ____________.” (Fill in the blank with your product or service.)
Well, you recognize Fred’s name. He’s a good friend of yours. He also happens to be a business associate - he’s a member of your business network. Turns out Mary met him at her neighbor’s barbeque last weekend.

While she was chatting with Fred at the barbecue, Mary told him that she’s looking for ____________. (Fill in that blank again.) When Fred heard that, he told her, “I know someone you need to talk to.” He gave Mary your card and told her to give you a call.
So you spend a few minutes talking to Mary on the phone. You ask her some questions to find out a little more about what she’s looking for. Then you make an appointment to meet with her the next afternoon to go over some details. 
Ultimately Mary likes what you have to offer. She becomes a customer of yours. She buys from you over and over again for the next several years. And… she tells her friends all about you, your business, and how great you are!
What’s Going On?

Hi. My name’s Ed Estlow. My company is Cabochon Jewelers, I’m a personal jeweler – I work only by appointment. I’m contacting you today because, somewhere along the line in the last few years, I met you at a business networking event.

The scenario I just described may sound a little simplistic. You may even think it’s unlikely. But rest assured, similar things have happened. Tens of thousands of times. To small business owners all over Minnesota and Wisconsin. In the last year alone! And they’re happening right now, today.
Now, imagine it happening to you, over and over again. Maybe it happens a few times each month. Maybe it happens a few times each week! Every time someone calls you, they’re pre-qualified. They’re ready to do business with you because they trust you, even though they’ve never met you.

Why?
Because they trust the person who gave them your name!
Just think - no cold calling. No Yellow Pages® or newspaper ads. No wondering which half of your advertising dollars are wasted. No beating the bushes for business.

How would that feel?

“It’d feel great!” you’re saying, “But what’s the catch?”
Where’s the Catch?

Well, there isn’t one –- unless you call meeting with a few dozen of your business associates for an hour and a half each week a catch.
Business Networking International – BNI to those of us who harvest its benefits each week – is an organization that gives you the opportunity to live the scenario I just described.

BNI is divided into chapters, with only one person from each profession allowed in each chapter. One mortgage banker, one realtor, one attorney, one personal trainer, one plumber, one handyman, one… you get the idea. When you’re a member of a BNI chapter, you don’t have any competition in your chapter!

20 to 60 Sales Reps – Finding Customers For You!

And your associates, the other 20, 30, maybe even 60 members of your chapter? They’re your sales representatives! 
Each one keeps an ear to the ground, listening for potential clients for you. And of course, you’re doing the same thing for them.

$29,678 Extra Each Year - How Do I Get That!?
That’s what every single membership in BNI in Minnesota and northern Wisconsin is worth each year in revenue, on average. That’s $29,678 directly traceable to referrals from fellow BNI members.

Your “mileage” may vary of course, but I know one BNI member who’s brought in an average of over $100,000 in each of the last two years! Of course, she works the BNI formula extra hard (it’s netWORKing after all). She’s pretty diligent about following all their recommended procedures.

I know another guy, a personal trainer, who paid for his membership by making a sale the very first time he visited a BNI chapter. When that happened, he joined on the spot! He said it was a “no-brainer.” And it was!
And me? Last year 52% of my revenues as an appointment-only jeweler came from referrals I received from other BNI members.

So how do you get access to that kind of opportunity? How do you get 20 to 60 people, maybe more, working as your sales reps? 
Easy!

Visit my BNI chapter, the Circle of Excellence in Chanhassen. Come to Visitor’s Day on May 12 as my guest and experience it for yourself.

Call or e-mail me today. My phone number is (612) 986-2029 and my e-mail address is Ed@Cabochon-Jewelers.com. Or you can return the enclosed postcard.

When I hear from you, I’ll take care of all the details for your visit. Then I’ll give you a call or an e-mail and confirm everything, including meeting time and location. All you need to do is show up – with 100 business cards and ready to talk business!

Try it Free for Two Weeks

As my guest, you’ll be able to visit my BNI chapter twice for free, with no obligation. You’ll discover first hand how BNI works, what happens at meetings, and see referrals in action. You may even get referrals on your first visit! Just like the personal trainer I told you about. I’ve seen that happen many times. In fact, it happened to me the first time I visited a BNI chapter.
Dues are less than a dollar a day! Join for two years and it’s even lower! 
With your paid membership you get:

· Free Membership Success Program training. This is where you’ll learn to give excellent qualified referrals, create your “60 second commercials,” and meet other professionals from other chapters.
· The privilege of meeting with your fellow chapter members each week to teach them about your business and how to promote it.
· Access to additional training on advanced networking techniques, public speaking, leadership, social media, and more.
· Your own listing on www.BNI-MN.com, a resource many BNI members use as a phone book of professional services.
All this for less than a dollar a day! Where else can you get such focused advertising for less than a dollar a day? That’s less than a cup of gourmet coffee, let alone a latte or cappuccino.
Remember, call me today at (612) 986-2029, and reserve your spot at the Circle of Excellence Visitor’s Day!

Yours for more business!
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Ed Estlow
Personal Jeweler

  and

BNI Member

P.S.
Remember, you get a free two week trial with the same networking opportunities that veteran members receive. You may even get business referred to you during your first visit! Many visitors do.
P.P.S.
There’s no risk, no money up front, no endless waiting for a refund if you decide BNI is not for you.

P.P.P.S.
Your first step is to call me or email me right now and reserve your spot at our next meeting! Call me at (612) 986-2029 or e-mail me at Ed@Cabochon-Jewelers.com.
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